NON-COMPETE AGREEMENT WITH ABBOTT EXPIRES THIS YEAR

Piramal Explores Re-entry into
Indian Formulations Business

INFOCUS Company is looking at introducing respiratory and central nervous system formulations in India

Divya Rajagopal & Shilpy Sinha

Mumbai: Piramal Enterprises is eva-
luating a return to the domestic formu-
lation marketafteranon-compete agre-
ement with Abbottexpires this year, sa-
id people familiar with the plan.

The company is looking at introdu-
cing respiratory and central nervous
system formulations in India, the peo-
ple said. It has lined up meetings with
distributors and trade channels to
evaluate the market for such products
andisexpected toroll out the business
by September.

Piramal sold ils domestic formula-
tions business to Abbott for $3.8 bil-
lion in 2010 and then scaled up its re-
maining pharma businesses, focus-
sing on over-the-counter products,
global generics, contract manufactu-
ring and critical care. Top executives
of Piramal Enterprises were non-
committal about the specific therapi-
esitwould likely target.

“Our presence in OTC gave us a good
ringside view of the market. We need
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Piramal Enterprises has lined up
meetings with distributors and
trade channels to evaluate the
market for respiratory and central
_nervous system formulations

Piramal sold its domestic
formulations business to Abbott for

$3.8 billon in 2010 and then scaled
up its remaining pharma businesses,
focussing on over-the-counter

products, global generics, contra
manufacturing and critical care

to evaluate all options before we deci-
deupon future course of action. Acqu-
isitions is one of the many options we
need to evaluate,” Nandini Piramal,
executive director of Piramal Enter-
prises who oversees the OTC busi-
ness, said in an email to ET. “We re-
cognise that much has changed in the
Indian pharma market since 2010. Re-
gulations have changed; therapy are-
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as have evolved; treatment areas have
also changed.”

Amid a slowdown due to regulatory
action, India’s 21 lakh crore pharma
space has emerged as a lucrative bet
for companies that have seen their
overseas markets, predominantly the
US, getting eroded due to pricing and
quality pressures. As older drug com-
panies in India get their manufactu-

ring sites in order, mid-size compani-
es have stepped up acquisitions.

n 2017, Torrent Pharma acquired the
domestic business of Unichem Labora-
tories for 23,600 crore and Eris Lifesci-
ences bought Bengaluru-based Strides
Pharmaforzs500 crore tostrengthen the-
ir CNSformulation business.

Piramal’s OTC business is now
among the top five in India and the
company’s goal is to enter the top
three in the next three years.

Last year, Piramal Enterprises said
its critical care subsidiary in the UK
agreed toacquire a portfolio of spasti-
city and pain management drugs
from Mallinckrodt for $171 million. It
was Piramal’s seventh pharma acqui-
sition in two years and took its invest-
ment in inorganic growth in the seg
ment to3,000 crore.

Revenue from the pharma busmess
will be between 26,500 crore and 27,000
crore in I'Y20 and operating profit wo-
uld range between 20% and 25%, Ajay
Piramal, chairman of Piramal Enter-
prises, said in an investor presenta-
tion in November.



